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Welcome to the latest 
edition of the Uptown 
Crossing BID 16 news-

letter. On behalf of the members of 
BID 16, we hope you had a relax-
ing and enjoyable summer. With 
fall quickly approaching, we are 
excited about the opportunities and        
happenings in the BID.
   Individuals or businesses looking 
for space will find many opportu-
nities in BID 16. 
   Renovated space on 55th and 
North is open as well as the new 
stores fronts on the 5900 block. The 
former Rainbow Books space is 
also available. Later in the newslet-
ter, you’ll find more information 
on an RFP that is also available.

   We would like to remind you as 
cooler weather approaches to  
continue supporting Uptown 
Crossing businesses. 
   Whether having lunch at Mc-
Bob’s, buying roses at Welke’s 
House of Flowers or shopping for 
antiques or gifts at Samara Studio, 
your continued support will help 
the growth of West North Avenue 
and attract new businesses to the 
area. 
   As always, if you have any ques-
tions or comments, please do not 
hesitate to let any of us know.
   Have a wonderful fall.

   Gordon Steimle
   President 

   BID 16 Board of Directors

Pedestrian traffic is a key ingredi-
ent in the success of our commercial 
corridors throughout the City of 
Milwaukee.  Here are 
some ways your busi-
ness can improve that     
traffic in a commercial 
corridor:

1. Keep it clean. Try 
to keep your establish-
ment clean. If you have 
to, add additional trash 
cans where possible. 
Have a regular cleaning 
schedule. Keep a subtle 
fragrance in the air. 
Don’t forget the bathroom.

2. Maintain the facade and                
entrance.  Patrons  and 
pedestrians  will always see the 

facade and           
    entrance first. 

This is your first 
impression. Clean 
windows, fresh 
paint and profes-
sional signage are 
important. 
3. Get involved. 

Attend meetings 
when possible and 
participate in events 
in the BID. Become 

an active member of the corridor.

4. Know your community. 
If  you do not know who the local 

stakeholders are, you are missing out 
on a key demographic. Community 
organizations and other businesses 
all play a role in community.

5. Keep it up.  In the winter 
months, keep walkways clear of 
snow and ice. In the warmer months, 
keep the grass cut, remove weeds 
from the cracks,  and plant flowers 
(when possible).

If you are interested in available 
City of Milwaukee resources that 
can assist your business, please 
call my office at (414) 286-3965 for      
additional information.  

 Alderman Willie Hines

By Willie Hines

The early fall foliage outside Samara Studio adds 
color to the Uptown Crossing District.

Alderman Hines encourages business improvement



More than a century ago, Milwau-
kee consumers knew that the best 
place to buy flowers was E Welke 
and Co. Now, four generations later, 
Welke’s House of Roses remains a 
prominent part of the floral industry 
in Milwaukee. 

Established and founded by 
Emil and Emma Welke, the couple 
opened their first shop on Third 
Street. As the Welke family grew, so 
did their company.

After purchasing an existing  
flower shop, the Welke family then 
opened a second location on North 
Avenue, changing its name to     Wel-
ke’s House of Roses, as roses became 
one of their specialties.

Service and quality are what 
sets Welke’s apart in the floral                             
industry and as a longtime tenant in 
Bid 16. Welke’s is a company built on 
successful florists. 

Emil Welke was nationally known 
for bringing  cyclamen flowers       
from Germany to Wisconsin. He 
was also recognized for his talents in 
growing geraniums. 

As a part of a pilot program 
in Milwaukee during the 1960s,      
Welke’s was the first florist to ever 
sell flowers in grocery stores. Ahead 
of its time, this concept did not     ex-
pand as well as hoped; however, just 
years later it is now seen throughout 
the world.

 Welke’s House of Roses has             
remained a go-to florist for special   

occasion flowers, continuing to 
provide the same level of excellent 
service through the decades and 
generations of family members who 
have worked there.

At one time, Welke’s House of 
Roses had three locations, including 
their existing Elm Grove location, 
but the company has always found 
that  North Avenue is a good fit for 
their main business location. 

Fourth-generation owner Dave 
Lange says that Welke’s long history 
in Milwaukee is due to the stability 
of the North Avenue neighborhood 
and the cooperation between neigh-
bors and officials. 

“Alderman Michael Murphy has 
been wonderful,” says Lang. “He 
has always made himself readily 
available. No matter how minor the 
problem, he will always take the time 
to listen. It’s nice to have that kind of 
support as you don’t always have that 
in all neighborhoods.” 

Visit Welke’s House of Roses to see 
their historical and current  presence 
in the floral industry. 

   Successful businesses rely on best 
practices to ensure that operations 
are running smoothly. One area 
where it is easy to implement good 
practices is in safety and security, 
regardless of where your business  
is located.
   Community Liaison 
Officer Derrick Lemmie from the                 
District Three Police Station offers 
a number of tips for local business 
owners:

• Create a routine at the close of 
the business day. “After completing 
normal closing procedures, busi-

ness owners/managers should sim-
ply walk through the premise,” says 
Officer Lemmie. “This is to ensure 
that everything is as it should be; 
no customers are straggling behind 
or attempting to hide. This is also 
the time to make sure all windows 
and doors that should be secured 
are secured and the alarm is prop-
erly set prior to leaving.”

• Add a similar routine at the start 
of the day. “The same walk-through 
should be conducted at the start of 
business to make sure nothing has 
changed since the previous day’s 

closing,” he says.

• Be consistent with your open-
ing/closing procedures. “Don’t 
give in to laziness,” he says. “It’s 
always  better to be safe than sorry. 
Anything that can provide access 
from the outside should be secured 
before employees leave.”

• Be aware of situations that can 
lead to crime. “Citywide, loitering 
is always a concern,” he explains. 
“It can be a precursor to other more 
serious offenses, such as drugs or 
theft.”

   Earlier this year, Uptown     
Crossing Business Improvement 
District released two Requests for 
Proposal (RFPs) for the purchase 
and redevelopment of two pres-
ently vacant buildings on West 
North Avenue. 
   The two buildings that are 
currently accepting RFPs are the 
Klapper & Company building at 
5038 W. North Avenue and Hart-
ter Bakery Buildings at      5507-
5513 W. North Avenue.
   The RFPs, which were drafted by 
Quorum Architects and approved 
by the BID, lay out the scope of 
work and current conditions of 
both facilities. The recommenda-
tions for work in the interior are   
all suggested to create marketable 
spaces for the buildings’ reuse. 
   Proposals may be submitted 
any time and will be considered 
on a first-come basis, subject to a 
24-hour notice period. The BID is 
willing to make a financial invest-
ment for the redevelopment based 

on the proposed project. 
Redeveloping the prop-
erty  will help improve the        
neighborhood and encourage 
the success of neighboring 
business.
   To arrange a showing of 
the property, to get a copy 
of the RFPs or for additional 
information, contact Marsha 
McNeil at 414.270.4163 or 
marsham@ogdenre.com.

Left: The Hartter Bakery 
Buildings at 5507-5513 
W. North Avenue.

By Laurie Arendt

 By Jason Rae

Right: The Klapper & Company building at 
5038 W. North Avenue.

By Cara McCarthy

Emil Welke tends to his roses during the early years of his flower shop. 

The middle generations at Welke’s: Jack, Margaret, Bill and Curt. Photos courtesy of Welke’s House of Roses.

Welke’s House of  Roses has long flourishing historyBusinesses should be proactive on safety and security

BID 16 still accepting two RFPs for redevelopment



How to Contact the BID
Uptown Crossing
BID #16
c/o Ogden & Co. Inc.
1665 N. Water St.
Milwaukee, WI 53202

414-276-5285

BID Board Meetings

GORDON STEIMLE, PRESIDENT 414-270-6364
Vice President, Ogden & Company, Inc.

CHRIS HAU, VICE PRESIDENT 414-265-9265
Principal, Quorum Architects, 3112 W. Highland Blvd 

CHRIS MCROBERTS, SEC. & TREAS. 414-871-5050
Owner, Proprietor, McBob’s Pub, 4919 W. North Ave.

MATTHEW O’NEILL 414-273-3939
Shareholder, Fox, O’Neill & Shannon, S.C.

BRIAN BURKE 414-227-4966
Public Defense Attorney, Wisconsin State Public Defenders

JASON RAE 414-344-1733
Associate, Nation Consulting, 5027 W. North Ave.

BID #16 Board Members

Uptown Crossing Business Improvement Board
c/o Ogden & Co. Inc.
1665 N. Water Street
Milwaukee, WI 53202

The Uptown Crossing Business Improvement District’s 
Board of Directors meets regularly on the second Monday 
of the month. Meetings are usually held at 5:30pm at      
McBob’s, 4919 W. North Ave. If you want the Board to dis-
cuss an issue or concern, it must be placed on the agenda. 
To put a topic on the agenda or get information on upcom-
ing meetings, contact a BID board member.


